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Preface 
These materials are designed as a short introductory text on Com-
mercial Law. Difficult problems are intentionally avoided, as are references 
to cases and legal periodicals. The bib I iography contains a selection of texts 
that explore the Code more thoroughly and offer an avenue into the case law 
that is quickly developing under the Uniform Commercial Code. 
This introductory text should be useful to the student who is 
approaching Commercial Law for the first time and as a quick reference (or 
quick review) for those who have had experience with the subject. This text 
is used by the authors to complement a problem approach used in the teaching 
of Commercial Law. 
These materials draw freely upon what the authors have written in 
Forms and Procedures Under the Uniform Commercial Code, and in some instances 
upon material in The Uniform Commercial Code Reporter-Digest. 
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